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Driven by Data,
Led by Passion

A PROVEN FORMULA FOR SELLING YOUR EAST TORONTO HOME




An Incomparable
Home-Selling
Formula

A deep understanding of the real estate market is critical ——
when selling a home in Toronto today. If you want great
results, intimate knowledge of potential buyers is even more
essential. As a real estate professional who specializes in
Riverdale and East Toronto, | have unique insights into the
mindset of those searching to put down roots in this area.

| don't just know the East End and the local real estate
market; | am head over heels in love with every small detail,
from the beautiful, leafy green parks and fantastic schools
to the stunning architecture, with its perfect blend of old
and new.

My passion is contagious, and the right buyer simply cannot
help but get caught up in the excitement. This might be why
I've developed such an intuitive knack for matching buyers to
homes — just like the one you are selling!
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“We worked with Fatima for
her skill selling for top dollar,
simplified selling process,
and expert team. She has a
process that works; we sold
our house in 24 hours—over
list price!”

ISABELLE M.
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Easing Your
Transition in an
Evolving Market

Every day, | wake up with a renewed commitment to staying ahead of the curve
in an ever-changing real estate market. In an industry that evolves at lightning
speed, | pride myself on being one step ahead, armed with the latest lead-
ing-edge insights.

The success | create for my clients is founded on a few core principles:

A relentless dedication ~ Surrounding myself with Making informed,
to learning and adapting a network of top-tier strategic decisions
to market trends as they experts whose skills based on thorough

emerge. perfectly complement data analysis.

my own.



While achieving results for
my clients is my primary goal,
it's far from my only focus.
I'm committed to ensuring
that every step of the
process is smooth, seamless,
and stress-free for you. My
support team, which includes
seasoned project managers,
handles the heavy lifting so
you don't have to.

Don't want to deal with cleaning
or decluttering? We've got you
covered.

Feeling overwhelmed by the
thought of packing up your
belongings? We'll connect you
with professional movers to
make it effortless.

Too busy to worry about painting
and repairs? My team will manage
every detail from start to finish.

With me by your side, your real estate experience becomes not only
successful, but refreshingly easy.
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“Couldn’t be happier
with the service and
market knowledge. You
get professionalism, candid
advice, and an attention to
detail that's unparalleled.”

TRISH K.




KNow
Your Audience

Up-to-date information and data will form the foundation of
our strategy to sell your home. Before going any further, let’s
review the different types of markets we might be facing:

SELLER’S MARKET

There are not enough houses and too many buyers
who want them. Multiple offer scenarios are common,
and earning more than your asking price is a definite
possibility.

BUYER’'S MARKET

Plenty of houses are available for sale, but there are
too few buyers placing offers. You will need a proven
system to sell your home, and a healthy dose of
patience also helps.

BALANCED MARKET

The number of buyers and sellers is in balance. This
means both parties will have to negotiate, but you
can still enjoy outstanding results if you play your
cards just right.

No matter what is happening, you have advantages and
some challenges. Since knowledge is power, the key is to
take the time to understand what buyers are looking for,
what they want to avoid, and how they feel about their next
steps.



How
Record-Breaking

Sales Happen

Each nuance of the market and the community can have a dramatic effect

on how much your house sells for. When a house sells for a record-breaking
amount, it's often due to outliers or anomalies in the market. Think of the
difference between someone who is on the fence about buying and someone

who needs a house immediately and cannot afford to miss out.

For example:

An affluent family
from across the determined to buy a
particular home on a

house quickly so they particular street to be in
can advance their career. the catchment area of a
particular school.

A couple expecting a A professional relocating

baby, who want to
settle in before the country who needs a

little one arrives.
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Achieving record-
breaking results from
your sale begins with the
realization that buyers do
not buy just a home; they
buy into a community. What
is it that sets your house or
community apart?




Collaborative
Pricing for a
Profitable Sale

To achieve optimal results, it's crucial to launch your home
with the most enticing price right from the start. The success
of this strategy hinges on understanding the current market
dynamics and how your property compares to others on the
market.

The more buzz your neighbourhood generates and the higher
the demand for your home, the more likely you are to secure
a top-dollar sale. That's why | focus so intently on Toronto’s
East End and Riverdale. By bringing the latest data and
precise statistics to the table, we can collaboratively
determine the ideal price point. Always keep in mind the
buyers actively searching right now:

Setting the price too high will limit interest and slow
down your sale.

Underpricing may spark excitement, but could lead to
disappointing offers.

The right price ensures maximum exposure to
qualified buyers and drives a more profitable sale.




As your real estate agent,
I'm here to provide expert
guidance, not make guesses.
My goal is to sell your home
with the least amount of
stress and for the highest
amount the market will
support.




Maximum Impact
with Minimal
Investment

Many of my clients tell me they have been putting off selling their homes
because they felt so overwhelmed with the process. It's easy to get bogged
down with the long list of tasks involved, especially when juggling a busy career
and an active home life.

My first piece of advice will simplify everything. Step one is not to do anything
at all until we have evaluated your home. Your home may not need nearly as
much “intervention” as you think.

The last thing | want is for you to invest your time and hard-earned money on
projects that don’t pay off. Homeowners often overestimate how much work
should be done as well as how much they should pay for it.

| will make sure that every upgrade will add substantial value before |
recommend pursuing it.

After many years of experience and hundreds of successful sales, | can
tell almost immediately which renovations will help you increase the
perceived value of your home and what you can skip without hurting
your bottom line. The less you have to do, the more enjoyable your
selling experience can be!



More often than not,
simple is best. | will point
you to the easiest, fastest,
and least expensive projects
that will have the most
impact on today’s buyers.




My team will oversee
everything and ensure all
work is performed to the

highest quality for the least
amount of investment,
whatever you decide. We roll
up our sleeves so you don't
have to.




A Perfect
Solution for Busy
Homeowners

My long-standing relationships with some of the best tradespeo-
ple and contractors in the industry means selling your home can
be as easy and hands-off as you need it to be. After a seamless
selling experience, people often wonder why they didn't move
forward years ago.

My team consists of experienced project managers, contractors,
stagers, and other professionals | have personally vetted. We work
behind the scenes to provide you with a seamless transition, with
minimal disruption to your personal and professional life.

Here's an overview of how straightforward your home upgrades
can be:

We help you determine the value of your property right now,
just as it is in the current market.

Next, we'll make a list of everything we can do to maximize the
value of your sale.

My team will manage the entire project for you, big or small.

Every homeowner has different goals and unique needs.
Depending on your situation, you might want to pursue a more
substantial remodel. If a bigger project aligns with your goals, we
will be there to manage every detall.



The Power of
Curated Staging

There is a clear distinction between renovating to create your personal dream
home and preparing your home to sell. Understanding this difference is one of
the most challenging parts of the selling process. To clarify:

Upgrading to your own tastes typically means adding a ton of character and

personal flair.

Staging to sell means setting your personal preferences aside. Instead, we
want to appeal to the highest number of prospective buyers.

OUR PROCESS
RESPECTS
THE SOUL OF
YOUR HOME
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Many real estate agents take “depersonalization” too
far. Some have entire warehouses of staging pieces
they use over and over again in every listing. In the
end, your home is stripped of all of the character
that made it one-of-a-kind.

In contrast, my curated staging approach stays true
to the soul of your home. | work with experts from
three different staging houses in Toronto. They

will lovingly plan each room with carefully chosen
furniture and decor. Often, we can incorporate
some of your existing pieces into the design.



STAGING
MAKES!

416-219-6956
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Magazine-Quality
Marketing Speaks
for Itself

When it comes to marketing your listing, we rely heavily on
the principle of “show, don't tell.” Stunning, magazine-quality
marketing materials are a must for each listing | represent,
which is why | have aligned myself with one of Toronto'’s
most talented photographers and videographers.

These spectacular images become the foundation for your
personalized marketing plan. The goal is to reach buyers
wherever they are searching, online or offline.

OUR STUNNING MARKETING MATERIALS
MAY INCLUDE:
Targeted social media campaigns
Print mailers to targeted neighbourhoods
Beautiful Just Listed flyers

Captivating listings on Realtor.ca and the MLS®
website

Magazine-worthy photos and cinematic drone
images (if applicable)

ATHOMEINTORONTO.COM
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Our proven marketing
system showcases the
value of your home while
bringing it to the attention
of qualified buyers.

19



1 8. 8 8 8 ¢

“Fatima had a concise vision of
what it would take to maxi-
mize the value of the property.
She delivered everything she
promised, and made a com-
plex and stressful process as
straightforward as it could have
been. We recommend Fatima
to anyone buying or selling real
estate in Toronto’s East End.”

THE HIGGINS FAMILY




A Personalized
Approach to
Negotiation

Once your beautifully prepared home hits the market, our
comprehensive advertising will soon attract the attention of
prospective buyers. From here, skillful negotiation is essential
to fully capitalize on the value of your listing. Once again, a
successful outcome calls for a personal touch.

| might recommend that one homeowner adopt an offer-
night strategy to allow time for the highest number of buyers
to see your property. Others might benefit more from
accepting offers any time.

Effective negotiations don't happen in a bubble. That's
why | show up to the table armed with the latest market
intelligence and ready to pivot at a moment’s notice, if
needed.

Incoming offers are an excellent sign that our selling
strategy is working as planned. | will be here to
advise you at every step so you can decide whether
to decline, counteroffer, or accept. | won't rest until
you are happy with the result.



Crossing the
Finish Line

Accepting an offer on your home is both a triumph and a relief. With the hard
work out of the way, you can begin planning your next steps. When you work
with me, | will be there to help you tie up all the loose ends.
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If you need a real | can provide you If you want to continue
estate lawyer you can with comprehensive with a hands-off
trust, | can make a checklists to ensure experience, l'll give you
referral. nothing critical gets recommendations for
forgotten. excellent moving

companies.



Our professional relationship
doesn't have to end just
because your transaction is
finalized. | am still here
to help and guide you
with anything you need
post-sale.

FAT IMA
BREGMAN
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My greatest reward comes
from my clients’ happiness,
but it's also gratifying to
be recognized by the
industry. As a leading agent,
I've earned numerous awards
and accolades for both my
results and exceptional
service.




A True
Neighbourhood
Specialist

My journey in Riverdale began over two decades ago. Forgoing a
career in banking, | decided to pursue my true passion — helping
people achieve their dreams of home ownership. I've had an
unwavering dedication to this journey ever since. I've thrived as a
top performer and cherished every moment.

As an East End expert, I'm uniquely positioned to maximize your
sale:

DEEP LOCAL KNOWLEDGE
| know East Toronto’s micro-communities inside and out
because I'm a long-standing resident of the area.

INTUITIVE INSIGHT

Having purchased and sold no fewer than seven homes in
Riverdale myself, | have a keen understanding of what poten-
tial buyers are looking for and what resonates with them.

RELATABLE EXPERTISE
My experiences allow me to connect with and understand
anyone searching for a home in this vibrant community.
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Are You
Ready for a
Stellar Selling
Experience?

A successful sale now will empower you for whatever you
want to achieve next. | am excited to put my skills and
hyper-local expertise to work to maximize your results in
today’s ever-evolving market.

Reach out for more information or to take the next step.
It's never too early for a conversation.

Fatima Bregman
REALTOR®

m. 416-219-6956

0. 416-462-1888
fatima@athomeintoronto.com
athomeintoronto.com

ATHOMEINTORONTO.COM
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“Fatima sold our house Iin
two days well above asking,
and market comps. Always

responsive, patient, and
gave staging/improvement
advice that drastically
increased our home's value.”

ANDY P.
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